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Grace Matthews Overview

Boutique investment banking firm

A Strong, experienced and well-respected transaction advisors
A National presence with global reach
A Eleven professionals; over 150 completed transactions

A Recognized expertise in chemicals and other industries including
manufacturing, construction services, healthcare, retail and

software/IT

A Entrepreneurial culture; large organization experience

Typical engagements

A Clients include privately-held businesses, private equity funds, and
large, multinational corporations

A End-to-end service from valuation through closing

A Transaction sizes range from $20 to $500 million

Services

A Business sales

A Corporate divestitures

A Recapitalizations and management buy-outs
A Acquisition searches

A Capital raises

A Corporate finance advisory services

A Fairness opinions

Transaction breakdown

Recapitalizations,
Other
15%

Sell-Side
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Transactional Capabilities

Sell-side

Global access to strategic buyers and financing sources

A Client profiles
AHigh quality privately-held companies

AGlobal 2000 corporate divestitures
APrivate equity portfolio companies

A Process types
ALimited, confidential strategic sales (1-6 strategic buyers)

ABroad auctions
ARecapitalizations
AManagement buy-outs

ASpecial situations

Buy-side

A Client profiles
ALarge multinational corporations
Alncumbent management with active MBO opportunity
A Process types
AExclusive, focused searches in specific industry sectors
ASingle target engagements

ABroad scope searches with multi-year engagement
resulting in multiple acquisitions
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A Track record of high level access to global strategic buyers

AOne-third of transactions are cross-border

A Long-term relationships with hundreds of leading private
equity firms, hedge funds, private investors

A Extensive relationships with a variety of financing sources
ABanks
APrivate Equity

AAlternative sources

Strategic vs. financial buyers

A 80% of GM sell-side clients were acquired by strategic buyers

Private Equity
20%

Strategic
80%
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Industries and Clients Serviced

Industry sector experience

Construction Software & IT

Services .
Services

Industry
Experience

Healthcare &
Medical
Devices

Material
Fabrication

Retail &
Consumer
Brands

Electronic
Printing

Representative clients
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Our Philosophy

Experience

We believe that a stable, experienced team whose members
have deep backgrounds in chemical industry transactions
produces exceptional results. Our leadership team has
managed chemical industry transactions since the early
1990s. We are known and respected throughout the global
chemical industry and we have direct ties to senior
management around the world.

Small Company, Entrepreneurial Culture

Knowledge and Skill

Though most of our professionals have worked in large,
global organizations, Grace Matthews is by design a small
firm. Our organizational structure is flat, and we work
equally well as independent, self-motivated individuals and
as members of a highly functioning team. We contribute as
individuals, but we succeed together.

We believe that deep chemical industry knowledge,
technical investment banking skills, and long-term
relationships with chemical industry leaders are an
unusual and powerful combination that differentiates us
from other firms and provides tangible benefits for our
chemical industry clients.

Creativity

Chemical businesses typically operate in a global,

competitive and highly regulated environment. We

recognize that cookie-cutter approaches to

transactions generally dondét work
process to fit each clientds spec
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Grace Matthews - Strong Commitment to Chemicals

Chemical practice highlights Expertise in industry-specific issues

A Strong track record of chemical deals dating back to the early 1990s A In-depth experience handling specific industry issues reduces

A Deep understanding of chemical industry operations, markets and transactional risks (value, process certainty, iming)

economics coupled with strong technical investment banking skills A Critical industry-specific issues facing Grace Matthews
A Direct ties to the senior management around the world chemical clients include:
A Broad-based experience in many chemical industry sectors AEnvironmental and safety regulations and compliance

AOperations and manufacturing

Cumulative chemicals deals (last 10 years by GM principals) AMarkets and channels
C lative # of H H H
Cpmutanve s o ARaw material sourcing and pricing
60 .
AGlobalization
%0 APlant consolidations / closures

40 AcChemical industry specific transaction financing and structure
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Focus on Specialty Chemicals

Transaction experience in specialty chemicals

Experience in a broad range of specialty chemicals and basic
materials industries including:

Other: Fine & Organic

Personal Care, Chemicals, Oil

Soaps & Cleaners & Gas, Food Paints, Coatings
6% Ingredients & Inks
11% 27%

Inorganics, Ceramics
& Catalysts
8%

1

N

Contract Packaging

& Misc. Svcs.
8% .
) Adhesives, Sealants
Construction & Tapes
Materials 0
8% Color_a_nts Plastics, Polymers 17%
& Additives & Resins
6% 9%
Presented as a % of the firmbés aggregate che

Representative transactions

Client Name

Akzo Nobel

Columbia Paint & Coatings

Oregon Research & Development (Snow Roof)

Akzo Nobel
Specialty Coatings Company
Northwest Coatings

Bostik Findley (Foam Latex operations)
Northstar Chemicals
TACC International

plastics, | Pacific Epoxy Polymers
Polymers | Landec Corporation's Dock Resins
& Resins Vesta
Colorants & Accurate Color
olorants .
ndditives ColorMatrix ‘
Zehrung Corporation
~ | TACC International
c:/'l'sm’.m’" Universal Form Clamp
aterials A .
GSI General Materials (GeoSynthetics)
Contract | Accurate Compounding
Packaging | Northland Stainless
&Misc. | Raabe Corporation
Inorganics, CERAC
Ceramics | Project "Cougar"
& Catalysts | Minco
Citristrip
CPE'S""al Project "Blue Skies"
are, Soaps X i
Landec Corporation - Intelimer technology
i a l H
Other: Fine & BoFrerga'gllrd1 S?nf‘ﬁe%ist ons
Organic [ Chr. Hansen Sweeteners
Ch'e:':(';a's’ Lubrizol Performance Systems
Ingredients, | Lubrizol - Engine Control Systems
Oil&Gas | American Gathering & Pipeline (Duke Energy)

Counterparty

The Flood Company
Sherwin-Williams

Harris Specialty Chemicals

Chemcraft International
Becker Industrial Coatings
Ashland Chemical

ACT Technologies
3M
lllinois Tool Works (ITW)

Resolution Performance Products (Hexion)
Lubrizol Corporation
RoundTable Capital Partners

Teknor Apex
Audax Group
RPM, Inc.

Columbia Cement (Burmah Castrol / BP)
J.H. Whitney
Home Depot

Teknor Apex
Samuel Manu-Tech (US)
Quest Specialty Chemicals / Huron Partners

Brush Engineered Materials
pending
Ceradyne

W.M. Barr
pending
Air Products

Polycarbon Industries
Domino Sugar

Delft Instruments
CapitalWorks

CharlesBank Capital Partners

e
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Established Relationships with Select Industry Players (completed deals with all below)

Also, direct ties to hundreds of other global and regional chemical companies
AkzoNobeI
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National Presence 1 Global Reach

Global capabilities

A Broad cross-border transactional experience

A 33% of all transactions are cross-border

Multinational client base

A Strong relationships with key global chemical companies

A Recent multinational clients:

A High level of access to senior management at global multinationals Akzo Nobel Borregaard Chemical
ThyssenKrupp Lubrizol
ATOFINA Chr. Hansen
JPMorgan Chase Lord Corporation
Grace Matthews chemical clients xlocation map
*
*
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